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Unitel T+ is ManWinWin’s newest client
 

Cape Verdian mobile operator Unitel T+ chose ManWinWin Software to centralize its 

maintenance management on a national level. The company is part of Unitel International, one 

of the biggest telecommunications group in Africa. 

Unitel’s priority was to implement a new software to support all maintenance management needs 

amongst its technical sites, stores, kiosks, warehouses and fleet. 

The first step taken was establishing the program’s configuration, registering all data and ensuring 

Unitel’s team was properly trained and ready to complete all necessary tasks: registering equipment, 

defining preventive maintenance plans, maintenance history, resources management, installing a 

single platform for maintenance requests, automatic alerts and reporting and analysis features. The 

implementation was held in the city of Praia, although the software access will also be extended to the 

remaining islands. 

Unitel T+ is specially focused in innovation, competitiveness and providing accessible 

telecommunication services to everyone. It is the most recent player in the Cape Verdian market, as it 

operates since 2012 after T+ was bought by Unitel International, a group with strong presence in 

Angola and Sao Tome as well. 

This is an important milestone to ManWinWin to reinforce its presence in Cape Verde and enlarge a 

solid portfolio that already includes clients such as Electra, Enacol, Enapor, Moave e Transcor.

For more information please contact: Rodrigo Seruya Cabral   

+351 934 309 184 // Skype: RSC1609 or  rcabral@navaltik.com  
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About Navaltik Management 

 

Navaltik Management is a Portuguese Engineering consultancy company, which started off in 1981. It specializes 

in maintenance management and organization as well as maintenance management software (CMMS) 

development and implementation. ManWinWin Software currently has a specialized team made of talented people, 

which has grown 40% in the past 18 months. The company’s revenue grown nearly 40% in the past 6 years, and 

this year it is estimated a growth of 20%. Navaltik, expanding a client base currently settled around 30 countries 

worldwide, including global companies such as Alstom, Danone, Essilor, Dupont Group, Four Seasons, among 

others, has also a network of local partners in Brazil, Turkey, Romania, Saudi Arabia, Australia, Indonesia and 

Vietnam, all of which report to its Head Office in Lisbon, Portugal. 

  


